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Set apartin
tech

The Firm's global industry group model was
introeduced to help us maximise our potential
in specific industry sectors. In the first of a
series of profiles, we speak to the co-leads of
the Global Technology Industry Group,
Partners Aalok Sharma and Daniel Turgel.
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ur Global Technology Industry Group
was established in 2017 to help us
better respond to the needs of our
technology clients.
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“If we are to provide
a gold-plated service
to our clients, it’s
critical that we fully
understand their
businesses, industry
and the legal trends
they face.”

AALOK SHARMA,
CO-HEAD, GLOBAL TECHNOLOGY
INDUSTRY GROUP

A team effort

The team meets bi-monthly and quarterly, with Daniel and
Aalok speaking on a w / basis.
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“Being collaborative and
making the most of our
collective industry
knowledge has helped us
build our client basc and
to organically grow the
clients we already have,
establishing ourselves as
true trusted partners.”

DAMNIEL TURGEL,

LOBAL TECHNOLC

1Y GROUP
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“Meta expects us to not only keep up h them, but
to lead the charge by being innovative in our legal
, for instance rolling out dedicated legal
tions teams and nev ys of rking.”

In addition, our experience with Meta has
differentiator when it comes to attracting other tech
clients.




Aalok explains: “A lot of the work we're doing for Meta
breaks new ground and helps us build a global playbook
that is of benefit to both sophisticated big tech clients and
newer start-ups.

“As a result, | believe we are without peer when it comes
to our tech industry expertise and truly global offering.”

Fast response

The creation of the industry group has also been
invaluable when it comes to the Firm's ability to quickly
react to client needs, something that was brought into
stark focus when Silicon Valley Bank collapsed in March.

Daniel says: “The news broke on a Friday, but our level of
structure, preparation and collaboration meant we could
assemble a task force extremely quickly.

“Many technology companies had borrowed money or
had substantial deposits in the bank, so they were in an
extremely precarious situation, unable to access their
cash and in urgent need of reliable legal advice on a
multitude of issues.

“It was a great example of collaboration across our
industry groups. We were able to put our clients in touch
with the right people in the right jurisdictions extremely
quickly. At a time of crisis, it was extremely impressive
and something that very few, if any, other law firms could
have done.”

The Firm’s growth in the technology industry shows no
sign of slowing, with even more opportunities on the
haorizon.

Daniel says: “The volume of legislation being introduced
relating to artificial intelligence, content moderation, data
privacy and protection to name a few is staggering.

“That’s a huge challenge to our clients, but an equally
large opportunity for us to help them navigate this
complex legal minefield, particularly as the search for
efficiency means their legal teams are under increasing
cost pressure.”

Aalok adds: “We've never been better placed to take this
opportunity because of our reputation in the market and
the joined-up approach we have as an industry group

“We are more cohesive and well organized than ever
before and are routinely sought after to handle some of
the most challenging legal issues in the technology sector.

“Technology clients face complex global legal problems
across multiple jurisdictions, so they naturally want a legal
provider who can provide holistic solutions. | can’t think of
a firm that is better placed to provide that than White &
Case.”




“] think that’s a
differentiator - we spend
a lot of time getting
under the skin of the
industry and our clients
so we can offer them a
distinct client experience
that sets us apart.”

DANIEL TURGEL,
CO-HEAD, GLOBAL TECHNOLOGY
INDUSTRY GROUP
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